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Putting your customers’ needs in the heart of your business

1.

Understanding Customer Profiles: It's crucial to comprehend the diverse profiles of customers, especially in the

context of sales, which is currently a significant concern for the industry. Despite existing knowledge about

customer profiles, there's a need to listen more to industry veterans and incorporate their insights.

Community Engagement and Trust Building: Building trust with communities is essential. Spending time

engaging with local communities, hosting events, and initiating conversations helps in establishing trust and

generating brand ambassadors, even if not all community members can afford the offerings.

Emphasis on Well-being: Customers prioritize well-being. Offering a holistic approach to living, focusing on

quality of life and independence, is essential. This includes preventive healthcare measures, physical activities, and

fostering a sense of community.

Changing Perceptions: There's a need to change societal perceptions around ageing and retirement living.

Educating the public about the available options between independent living and care homes is crucial. Positive

messaging and collective campaigns can help combat negative stereotypes.

Future Trends and Technological Integration: Anticipating future trends involves involving customers in decisi

making processes, co-production, and addressing diversity. Technology will play a significant role, including g

health monitoring, telemedicine, smart home technology, virtual reality, and Al-driven solutions, enhancing
stomer experience and operational efficiency.
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